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Reliant adds inventory to keep up with increasing demand 
  

As always, Reliant continues to provide new tools and resources to 
support our agent base. As part of this commitment we have 
continued adding to our inventory.  Below are details on two new 
policies that we’ve acquired this quarter.  

Policy RR5825– This policy generates a total fixed return of 100%. 
The insured is an obese 81-year-old female with a history of uterine 
cancer, Hypertension, Hyperlipidemia and type II diabetes. The 
projected annual return if the insured passes at the end of her 
estimated 70-month life expectancy is 17.15%.  

Policy DC0249– Another great policy to add to your clients’ portfolio. 
The insured is a morbidly obese 81-year-old male with a history of 
osteopenia, chronic kidney disease stage III, hypertension, impaired glucose tolerance, parathyroid adenoma, 
probable Fuchs dystrophy, tubular adenoma and secondary hyperparathyroidism. The projected annual return if 
the insured passes at the end of his estimated 46-month life expectancy is 13.05% with a total fixed return of 
50%. 

With these two new policies and a total of six different policies in our current inventory, Reliant agents are able 
to diversify their client’s portfolios, minimize their risk, and avoid the current volatility in the equities markets 
while achieving long term capital appreciation.  
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Reliant Agent Success Stories  

Many of the Reliant agents have shared their positive experiences selling Life Shares. 

These successes include happy clients, increasing income from initial sales and bonus 

income from reinvestments after policy maturities. Below is one of Reliant’s agents 

that has provided us with his great experience selling Life Shares.  

SINCE I HAVE WORKED WITH RELIANT I HAVE SOLD APPROX. 12 CASES, AND SO FAR 4 CLIENTS 

HAVE HAD MATURITIES. 

MY CLIENTS MADE OVER 24% PER YEAR ON THE MATURED POLICIES NEEDLESS TO SAY THEY ARE VERY HAPPY! 

THEY LIKE THE CONCEPT OF A FIXED TOTAL RETURN, WITHOUT ANY STOCK MARKET RISK, NO REAL ESTATE RISK AND BEST 

OF ALL - THE INVESTMENT IS IMMUNE TO ANY GLOBAL FINANCIAL PROBLEMS. THE ONLY THING THEY DONT KNOW IS THE 

EXCACT TIME THEY WILL RECEIVE THEIR MONEY, BUT THEY DO KNOW THE AVERAGE YEARLY RETURN IS APPROXMENTLY 

12%. 

WHAT I HAVE LEARNED FROM SELLING LIFE SHARES IS THAT THIS IS NOT ONLY A GREAT PRODUCT FOR MY CLIENTS BUT IT 

IS A GREAT WAY TO INCRESE MY INCOME. THE AVERAGE COMMISION IS APPROXMENTLY 400% GREATER THAN AN INDEXED 

ANNUITY SALE, SINCE A CLIENT MAKING 50% IN 4 YEARS WILL REINVEST AGAIN AND AGAIN. 

MOST OF MY CLIENTS HAVE REINVESTED AFTER THEY MADE 24% ON THE FIRST MATURITY, AND AS AN AGENT I HAVE BEEN 

PAID WELL AND PROVIDED A GREAT SERVICE TO MY CLIENTS. 

SINCERELY, 

M. PEDERSEN  
INDEPENDENT ADVISOR IN UPLAND 
 

 

Reliant Agent Support 
 

 
Agent support has always been first class at Reliant. Agents are encouraged and reminded to utilize the entire 
Reliant team so that they get the answers they need while maximizing their efforts on client servicing instead 
of administrative duties.  We make every effort to exceed our agents’ expectations and it’s nice to see the 
positive results.  The email below is from one of our newly appointed agents. 
 
 
“Even before I complete my first transaction I have to say that Robin’s referral to you was well founded. 
Heather – at 3:00 pm this afternoon – printed out all of the documentation I need for a 10 am appointment I 
have for a signing party with the client tomorrow and Fed-Exed it to me for an early morning delivery. Very 
impressive and very much appreciated. 
 
I also had a very good conversation with Brent who explained the gist of the documentation and he gave me a 
level of confidence I needed to conduct an appointment and explain the documentation to my client. He also 
agreed to be available for questions in case I need him while on my appointment with the client. Again, 
impressive.” 
 
HG 
Murrieta CA 
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Current Economic Outlook Pushes Funds into 
Alternative Assets 

 

Shares around the world followed China’s stock markets lower. About 74 Billion 
Euros were wiped off the value of the FTSE 100 and on Wall Street, the Dow 
Jones Industrial Average slumped by a record of more than 1,000 points at one 

stage. Commodities such as crude oil and copper have also tumbled to multi-year lows as investors are nervous 
over signs of waning demand in the world’s leading consumer of raw materials.  

The currencies of emerging Asian economies have weakened as investors drop those assets seen as riskier to hold. 
But investments perceived as safe havens in times of trouble, such as gold, some government bonds, and Life 
Settlements are in demand. 

With growing concerns about the global markets and the uncertainty of the future, many investors are looking 
to put their money to work in safe and uncorrelated investments. The non-correlated returns derived from 
Life Settlements make them a good addition to many investors’ portfolios to help them achieve their financial 

objectives without incurring undue risk. 

 
Life settlement players excited as more 
capital flows into the industry 

Over the past 18 months, Life Settlement providers who 
purchase policies have seen an increase in institutional capital 
entering the market, giving providers more latitude to compete 
for product flow.  Earlier this year, Abacus announced an 
additional $250 million of funds received from their capital 
partners for policy acquisition, and other providers have 
experienced similar infusions of capital.    

Industry experts have illustrated signs that the amount paid to senior consumers (as a percentage of face value) 
have started to increase.  According to industry data published by The Deal, the average amount paid for life 
insurance policies in 2014 “as a percentage of face value,” increased to 22 percent in 2014, up from 18 percent 
in 2013.  The average face value of policies sold in 2014 was approximately $1 million. 

 

Blackstone said to have bought Royal Bank of Scotland portfolio for 
$385M        By Donna Horowitz   

Nov-06-2015 ET 

Blackstone Group LP (BX) recently acquired a Royal Bank of Scotland life settlement portfolio for $385 million. 
The portfolio holds about 640 policies with about $1.8 billion in face value.  This is Blackstone's 3rd major 
purchase of a life settlement portfolio since last year. In early 2014 Blackstone paid about $100 million to buy a 
life settlement portfolio with about 100 policies representing about $800 million in face value. In late 2014, 
Blackstone bought a life settlement portfolio with $1.13 billion in face value for just more than $100 million.   

Disclaimer: 
Any information contained in this newsletter is for licensed representatives of Reliant Life Shares only and is not for public use. If you have 
any questions or concerns regarding this newsletter, please feel free to contact our office at (818) 788-1904 or Info@ReliantLifeShares.com 

http://www.theguardian.com/business/2015/aug/24/black-monday-chinese-stock-market-loses-all-gains-since-start-of-year
http://www.theguardian.com/business/commodities
http://www.theguardian.com/business/2015/aug/21/global-market-turmoil-in-six-charts
mailto:Info@ReliantLifeShares.com
https://www.google.com/search?biw=1208&bih=581&tbm=isch&q=blackstone+logo&revid=651976216&sa=X&ved=0CBwQ1QJqFQoTCOTXpe7Wi8kCFQEhYwod6o4EAA

